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Stock Market Review

F
ollowing the recent
press release issued
by Grand Harbour
Marina plc that it
successfully con-
cluded the sale of a

second superyacht berth, I inter-
viewed a director of GHM, Nick
Maris, to discuss the dynamics of
the superyacht industry and
Malta’s positioning in this respect.

Nick Maris is also the CEO of
Camper & Nicholsons Marinas
which has an 80 per cent equity
stake in GHM. Currently, GHM
owns the marina in Vittoriosa as
well as a 45 per cent shareholding
in Cesme Marina near Izmir in
Turkey. 

The first berth sale that took
place this year was in March and
the 2011 half-year financial state-
ments of GHM revealed that the
30-metre berth was sold for a value
of €436,320. Although the press
release issued on October 6 refer-
ring to the second sale of the
superyacht berth concluded at the
recent Monaco Yacht Show did not
reveal the value of the berth,
Camper & Nicholsons indicated
that berths are currently being
marketed at a rate of €2,020 per
square metre.

When asked whether this rate
was maintained for the latest sale,
Nick Maris was quick to point out
that the “negotiated price for the
30 metre berth was €540,000”. This
is equivalent to €2,000 per square
metre. However, he also remarked
that “for berths of a size in excess
of 60 metres, the price per square
metre is €2,250 due to the scarcity
and increased value of such
berths”.

GHM currently has 33 supery-
achts berths in Vittoriosa,
although the company has plans
for a berth reconfiguration possi-
bly leading to the creation of
another very large berth in excess
of 130 metres. 

Over the years, a total of 14
berths were sold from GHM’s over-
all stock. GHM releases a small
number of berths for sale each
year. In 2007 GHM concluded
sales for three berths of 75 metres
each for a total value of just over
€10 million. Moreover, two smaller
berths of 30 metres each were sold
in 2008 for a value of just over €1
million. However, the 2008 inter-
national financial crisis which led
to a worldwide recession in 2009
also impacted the yachting indus-
try and the marina sector leading
to a halt in sales as yacht owners
adopted a more cautious attitude.
In fact, no sales of superyacht
berths took place in 2009 and 2010.
As a result, GHM’s financial per-

formance suffered in both years
although the rental income from
the pontoon berths grew steadily.

However, even during the diffi-
cult years of 2009 and 2010, GHM
were always of the view that due to
the industry dynamics with
berthing requirements far exceed-
ing the supply available, yacht
owners would eventually return to
conclude purchases of berths.

In view of the worsening euro-
zone debt crisis and the fear of a
renewed recessionary environ-
ment that gripped international
financial markets in recent
months, the resumption of sales of
superyachts berths by GHM may
be surprising for market partici-
pants and the public shareholders
of the company. 

When questioned on the ratio-
nale for such a renewed appetite
for berth sales following the past
three challenging years, Nick
Maris highlighted some important
reasons. He continued to stress
upon the point made over the
years that “there is still a scarcity of
long-term berth ownership
options as the global fleet of super-
yachts is growing steadily from
year to year but the marina berths
in premium locations that can
accommodate vessels of 50 metres
or more are failing to grow at the
same pace”. 

The Financial Times of London
recently gave wide coverage of the
international yachting industry in
conjunction with the Monaco
Yacht Show. In one of the articles
published in the yachting supple-
ment, further information was
provided on the scarcity of marina
berths for superyachts. Although
the superyacht market shows a
continuing decline in orders and
launches since the peak of 2008,
the future pipeline in terms of the
number of yachts ordered but not
yet delivered still amounts to 402
vessels. 

Mr Maris goes on to explain that
the excess need for superyacht
berths “is anticipated to lead to a
continued steady increase in
marina berth prices at a similar
pace to historical figures”. Berth
rates at Grand Harbour Marina
have surged from €500 per square
metre when the first sale took
place in 2003 to over €2,000 per
square metre, eight years later.

However, despite the strong
growth rates achieved in the
superyacht berths at GHM, these
are still substantially lower when
compared to marinas in the South
of France or the Balearic Islands
for example. According to the
Financial Times, some of the most
expensive marinas are charging

between €4,000 and €8,000 per
square metre for a 25-year lease. 

Another reason cited by Nick
Maris is Malta’s ideal location at
the heart of the Mediterranean
and the benefits from a financial
perspective of choosing Malta as a
homeport. When questioned on
the financial, tax and operating
benefits being offered to berth
owners, he explained that the
structure of a berth sale in Malta is
in the form of a deed of sale as
opposed to a long-term lease. 

“The deed provides the owner
with a definite right of ownership
for the duration of the contract
(normally 25 years),” and Mr Maris
explained that this is an “asset-
based investment” bringing a host
of other benefits, namely “flexible
financial restructuring to suit indi-
vidual circumstances, low acqui-
sition and maintenance costs, low
yacht registration costs, tax
exemption for certain private
yachts, duty-free fuel for yachts
under charter and other
favourable tax benefits including
easy access to the Maltese yacht
registry”.

Mr Maris also cited the con-
certed efforts made by various
yachting industry specialists with
the help of the Maltese govern-
ment to “promote Malta as the
ideal superyacht homeport”.
Camper & Nicholsons are of the
view that Malta established itself
as a premier yachting destination
with a high standard of infrastruc-
ture and services in place includ-
ing the ship repair facilities located
next to GHM’s marina in Vitto-
riosa. Mr Maris praised the gov-
ernment of Malta for fully sup-

porting the yachting industry, pro-
viding a friendly culture and pro-
moting as well as encouraging
international super-yachts to visit
or berth permanently.

Following the sale of two berths
this year, the natural question to
ask Nick Maris was on the current
level of enquiries. Although he was
initially cautious due to the uncer-
tain and rapidly changing eco-
nomic environment, he com-
mented that “sales discussions
and negotiations are currently tak-
ing place on a number of berths
ranging from the smallest avail-
able berths of 30 metres to the
largest size of 134 metres” primar-
ily as a result of the positive atten-
tion in the industry surrounding
GHM and Malta in particular as
well as the “increasingly limited
spaces available”.

When quizzed on the upcoming
competition for GHM from newer
locations such as Tunisia and pos-
sibly other North African coun-
tries, Mr Maris explained that at
present they did not offer the
breadth or quality of offering that
Malta did, while in the short term
“due to the continued political
uncertainty, there are still fears
over yachting tourism in the
region”.

With the package of benefits
being offered to yacht owners and
the very high standards within
GHM’s Vittoriosa marina, Nick
Maris is clearly confident that the
company will gradually sell its
remaining super-yacht berths at
higher price levels to the many
owners who require appropriate
home porting facilities for their
vessels.

Sales discussions
and negotiations
are currently
taking place on a
number of berths
ranging from the
smallest available
berths of 30
metres to the
largest size 
of 134 metres

Edward Rizzo

Mr Rizzo is a director at  Rizzo,
Farrugia & Co. (Stockbrokers)
Ltd.

Rizzo, Farrugia & Co. (Stockbro-
kers) Ltd, “RFC”, is a member of
the Malta Stock Exchange and
licensed by the Malta Financial
Services Authority. This report
has been prepared in accordance
with legal requirements. It has not
been disclosed to the issuer/s
herein mentioned before its pub-
lication. It is based on public
information only and is published
solely for informational purposes
and is not to be construed as a

solicitation or an offer to buy or
sell any securities or related finan-
cial instruments. The author and
other relevant persons may not
trade in the securities to which
this report relates (other than exe-
cuting unsolicited client orders)
until such time as the recipients
of this report have had a reason-
able opportunity to act thereon.
RFC, its directors, the author of
this report, other employees or
RFC on behalf of its clients, have

holdings in the securities herein
mentioned and may at any time
make purchases and/or sales in
them as principal or agent. Stock
markets are volatile and subject to
fluctuations which cannot be rea-
sonably foreseen. Past perfor-
mance is not necessarily indica-
tive of future results. Neither RFC,
nor any of its directors or employ-
ees accept any liability for any loss
or damage arising out of the use
of all or any part thereof and no

representation or warranty is pro-
vided in respect of the reliability
of the information contained in
this report. 

© 2011 Rizzo, Farrugia & Co.
(Stockbrokers) Ltd. All rights
reserved
www.rizzofarrugia.com

Malta’s strategic positioning
as a superyacht homeport

GHM currently has 33 superyachts berths in Vittoriosa, although the
company has plans for a berth reconfiguration possibly leading to the
creation of another very large berth in excess of 130 metres.


